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date). Be certain someone on your team is assigned to collect the 

RFPs, log the date they were received, and begin to populate your 

spreadsheet or other tool/app with responses so you can align them 

to your matrix for a strategic and effective review.

After you review the responses, bring in your favorites and ask 

additional questions. This is also the time to have them expand 

upon on the answers to the questions in your RFP, having them 

cite examples of recent work that was similar. Check the references 

they provided. 

pricing, the RFP response and your matrix go to the CIO or your 

legal counsel and the lead on the vendor side. Then, make your 

selection, sign your agreements, and prepare for your migration — 

or scaling if you are already in the cloud. 

At ClearDATA, we provide industry-leading compliance, security, 

and privacy to hundreds of healthcare organizations, from some of 

the nation’s largest hospital systems to small life sciences research 

organization.

ClearDATA is healthcare’s largest managed 

cloud and security provider, protecting data 

in the cloud with proprietary technology and 

services — so you can operationalize your 

privacy and security and accelerate your 

digital transformation.
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Partnered with AWS. Set up for success.
Amazon Web Services (AWS) offers scale, geographic 

diversity, continuous innovation, and security, making it an ideal 

choice for today's data-intensive healthcare environments. 

The right AWS partner, such as ClearDATA, can help you 

navigate through each stage of cloud migration and address 

key concerns such as finances, staffing, build-versus-buy, 

and security. 


